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1. 1. ExecutiveExecutive SummarySummary
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R$ 8.75

R$ 25.65

TODAY 2009

Stock Price

Date

UPSIDE 193%UPSIDE 193%



2. 2. CompanyCompany OverviewOverview
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LargestLargest RealReal--StateState builderbuilder focusedfocused onon

thethe lowlow--incomeincome SegmentSegment

Almost 30 years of Experience

1994 2007 2010 E

Started a 
Geographic
Divesification

Initial Public
Offer (IPO)

MRV 40,000



3. 3. CompetitiveCompetitive AdvantagesAdvantages
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� Integrated Business Model

Construction

Sales

Development
� Standardized Products

� Shortest Construction Cycle in the Segment

� Highest Margins in the Sector
PARQUE SPAZIO VILLAGE

TRADITIONAL CYCLE (30 to 60 months)

CYCLE (12 to 33 months)

Source: Company Data



4. 4. TheThe MarketMarket
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� BRAZIL

� Economic Growth

� People Migrating from classes “D/E” to class “C”

� Low-Income Real State

� Brazilian Housing Deficit

� Entry of New Competitors

� Goverment special care with the Real State Sector



December 9th, 2008

5. VALUATION5. VALUATION



5. 5. ValuationValuation
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Key Assumptions



5. 5. ValuationValuation
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Key Assumptions

GROSS PROFIT x Gross Margin
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6. 6. RisksRisks
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1. Unemployment higher than expected

2. Significant increase in the interest rate

3. Execution Risks

Worst Scenario

UPSIDE 56.7%UPSIDE 56.7%

Constant Launches – 25,000 units

Constant CS/Launches – 0.6



7. 7. ConclusionConclusion
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� Quality of the Board

� Target Price x Analysts Consensus

OUR PRICEOUR PRICE

R$ 25.65R$ 25.65

Analysts
Consensus

R$ 29.27
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Q&AQ&A



WACC x WACC x PerpetuityPerpetuity
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ScenarioScenario 11
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� 2012 E – MRV 40,000



ScenarioScenario 22
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� Constant Ratio CS/Launches (0.6)



ScenarioScenario 33
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� Perpetuity x Gross Revenue



ScenarioScenario 44
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� Adjusted Tax Rate and Ajusted Margins



AdjustingAdjusting thethe TaxTax RateRate
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Tax Rate

WACC

Target Price

34%

14.64%

R$ 25.65 R$ 30.67

15.37%

20%



InterestInterest Rate x Rate x MonthlyMonthly PaymentsPayments
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Source: Company Data



LandLand BankBank DistributionDistribution
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GeographicGeographic DiversificationDiversification
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Source: Company Data



AmericanAmerican Real Real StateState MarketMarket
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AmericanAmerican Real Real StateState MarketMarket
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